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Offering fund providers a new
information standard
The number of funds in the world is growing fast, yet banks and asset managers typically
keep their documentation in proprietary systems, which fragments market data. fundinfo
is trying to shift this mind-set.
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but also to busy funds markets in Asia
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fund management.
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He notes the company told him that
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money into those accounts was still very
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into the accounts only placed

To facilitate this Portmann went to

CHF10,000 to CHF20,000.

the US in late April, meeting with international asset managers and local

“If an adviser can meet clients and

distributors, including Wells Fargo and

explain their options in detail on an iPad

“The amounts and numbers will go up,

Charles Schwab.

it’s both impressive and can reduce

but it will take time.”
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